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EXECUTION 

Develop and 
maintain a 
seamless global 
export policy and 
platform that 
proactively ensures 
compliance  while 
offering solutions 
that maximize 
operational 
flexibility 

 

VISION 

STRATEGY 

Global Export Trade (GET) 

Implementation of global regulations 

Extensible platform to maximize business agility  

Advise and Guide the business to minimize 
regulatory impact 

Scalable expertise delivery throughout the 
business  

Ensure proper export determinations are made 
on all transactions 

Platform consolidation 

Keep cross-functional program commitments 

5+ Years 

2-4 Years 

12-18 Months 
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GET Responsibilities 

 

 Global Regulatory Monitoring 

 Product Classification 

Wassenaar Control List and country of export 

 Licensing 

Individual Validated Licenses; ELA; and License 
Exceptions 

 Transaction Screening 

Product + Party + Location/End Use 
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Steps in Process 

 Ensure parts are properly classified (ready to ship) 

 Conduct party information and denied/restricted parties 
check 

 Conduct embargoed/restricted countries check 

 Require end user information for  restricted 5x002 
(orders outside the EU License Free Zone) 

 Perform US, LOCAL, and SHIPPING POINT License 
check for 5x002 parts 

 Run strategic ELA program 

 Partner with and train sales/customer service 
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Key Tools for Self-Service 
 

   Cisco provides self-service tools for customers’ 
import and export questions 
 

 Export Website 

http://www.cisco.com/web/about/doing_business/legal/global_export_tra
de/export_hold/index.html 

 

 Public Export Product Data Tool  

Locate ECCN (Export Control Classification Number), HTS (Harmonized Tariff 
Schedule), DCSSIs, Encryption Strength, Encryption Status and CCATS 
(Commodity Classification Automated Tracking System) 

http://tools.cisco.com/legal/export/pepd/Search.do 

 

 Trade Tool  

Locate transactional information for individual orders including the Country of 
Origin (product serial number required) and HTS (Harmonized Tariff Schedule) 
of shipped Sales Orders 

 
 http://tools.cisco.com/FinAdm/GCTA/servlet/ControllerServlet?action=
QueryForm  
 

http://www.cisco.com/web/about/doing_business/legal/global_export_trade/export_hold/index.html
http://www.cisco.com/web/about/doing_business/legal/global_export_trade/export_hold/index.html
http://tools.cisco.com/legal/export/pepd/Search.do
http://tools.cisco.com/FinAdm/GCTA/servlet/ControllerServlet?action=QueryForm
http://tools.cisco.com/FinAdm/GCTA/servlet/ControllerServlet?action=QueryForm
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Public Export Website 
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Public Export Product Data Tool 
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PEPD: Telepresence Search Result 
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China 

 Combination of transaction review, optimized licensing 
practices, and product classification enable Cisco to 
export to China 

 Cisco licenses all Restricted 5x002 equipment for 
Government and Military end users for China 

 Many Cisco product lines are available in unrestricted 
versions (TelePresence, ASR, 3800, etc) 
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